My Perfect Clients

Imagine finding not just enough clients for your business but the “Perfect Clients.” Intend
to find them, and watch them begin to just show up!

Here’'s how:
1. Determine the qualities of your perfect client. Finish this statement:
“I want clients who (ex: honor my time, value my experience,

have the money to pay me).”

2. Who are some of your past “perfect” clients?

3. Quantify it. How many perfect clients do you want in a week, a month, and a year?

4. How will you feel when you have helped all your perfect clients? Put the emotion
behind the intention. Will you be deeply satisfied? Happy? Fulfilled? Abundant?

5. Keep this worksheet by your phone and when it rings, say quietly to yourself, “I am
so happy and grateful now that only perfect clients show up. This IS my perfect client

calling, and how can | help them?” What are some inspired actions you can take right
now to begin finding these perfect clients?

Visualize all the perfect clients you have had in the past. Remember how great it felt
to work with them. Imagine them filling your pipeline with referrals and more and
more perfect clients doing business with you. Appreciate the clients you have and
joyfully anticipate the great ones that will now be rapidly making their way to you.
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